PUBLISHED  BY  THE  STUDENTS  OF  THE  MASSACHUSETTS  SCHOOL  OF  OPTOMETRY 


Digitized  by  the  Internet  Archive 

in  2011  with  funding  from 

Massachusetts  Board  of  Library  Commissioners  and  the  Institute  of  Museum  and  Library  Services 


http://www.archive.org/details/scope1949mass5 


THE  SCOPE 


Volume  XX 


Number  5 


SEPTEMBER,    1949 

FEATURES 

Graduation    Exercises    Page     3 

Guest    Editorial    Page     ^ 

Dr.  Irvin  M.  Borish 

Junior   Jabs    Page     9 

Omega  Epsilon  Phi  page   10 

Pi    Omicron   Sigma page   10 


. .  |p  TILLYER 

FUL-IUE 
TRIFOCALS 


AO  Tillyer  Ful-Vue  Trifocals  have  been  developed  to 
help  you  provide  clear  vision  in  that  troublesome  18  to 
40  inch  zone  between  "near"  and  "far"  ...  so  impor- 
tant in   many  occupational   and   recreational   activities. 

FOR  OCCUPATIONAL  USE. 

You've  undoubtedly  found  that  trifocals  are  invalu- 
able for  many  people  whose  work  calls  for  much  "seeing" 
within  a  four-foot  field.  Prominent  among  this  group 
are  teachers,  sales  clerks,  musicians,  pharmacists, 
draftsmen,  and  skilled  laborers.  AO  Tillyer  Ful-Vue 
Trifocals  can  help  you  provide  greater  eye  comfort  and 
efficiency  for  these  people. 

FOR  RECREATIONAL  USE: 

Clear  intermediate  vision  is  also  becoming  especially 
important  to  those  with  an  increasing  amount  of  leisure 
time  — for  bridge  playing,  sewing,  crocheting,  gardening, 
wood  working,  and  many  other  hobbies.  Your  profes- 
sional services,  plus  AO  Tillyer  Ful-Vue  Trifocals,  can 
add  greatly  to  their  comfort  and  pleasure. 

When  intermediate  additions  are  indicated,  prescribe 
AO  Tillyer  Ful-Vue  Trifocals,  incorporating  the  famous 
Tillyer  corrected  curves  and  other  unique  advantages. 
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GRADUATION  EXERCISES 


Another  record  class  of  65  young  optom- 
etrists were  the  recipients  of  diplomas  and 
awards  in  a  short  but  impressive  ceremony 
held  at  the  New  England  Mutual  Hall  on 
June  10,  1949.  The  young  optometrists  were 
joined  at  the  peak  of  their  accomplishment 
and  the  goal  of  their  school  work  by  an  au- 
dience of  over  500  relatives,  friends  and  well- 
wishers. 

Dr.  Emory  S.  Bucke,  A.B.,  S.T.B.,  D.D., 
Editor  of  the  Zion's  Herald,  and  newest  mem- 
ber of  the  M.S.O.  Board  of  Trustees,  deliv- 
ered the  opening  address  after  the  invocation 
had  been  given  by  Rev.  Robert  W.  Wood- 
roofe,  Jr.,  Rector  of  the  Grace  Episcopal 
Church  in  Newton.  Dr.  Bucke  discussed  the 
defeatism  in  the  world  today,  paralleling  it 
to  the  optimism  wave  after  World  War  I, 
and  he  stated  firmly  that  he  does  not  believe, 
support  nor  condone  today's  defeatism  —  and 
any  graduate  with  the  desire  to  help  the  peo- 
ple cannot  believe  in  it  either.  He  further 
stated  that  the  world  cannot  take  falsehoods 
at  any  point;  it  always  suffers  bitterly  for  it. 
He  told  the  graduates,  "You  now  have  the 
mechanics  of  your  profession,  but  that  is  not 
all.  In  order  to  become  the  artist,  the  real 
optometrist,  you  have  to  live  in  a  society  with 
free  relationship  between  people  with  l-espect 
to  cultures,  religions  and  humanity  —  and 
this  can  only  take  place  in  a  democracy." 

His  speech  was  followed  by  short,  but  to 
the  point  addresses  by  Alexander  C.  MacLean 
Jr.,  president  of  the  class  of  '49  and  Norman 
I.  Ruby,  class  valedictorian,  both  of  whom 
traced  the  course  of  their  class  and  expressed 
the  gratefulness  of  their  class  to  the  fairness 
and  sound  instruction  given  them  by  the  fac- 
ulty. 

In  his  parting  message  to  the  graduates, 
Dean  Ralph  H.  Green,  O.D.,  D.O.S.,  F.A.A.O. 
stated,  "The  members  of  this  class  have  par- 
ticipated in  a  program  of  study  that  affords 


them  not  only  a  means  of  livelihood,  but  also 
a  means  of  self-satisfaction  from  their  services 
to  humanity  .  .  .  Your  life  as  an  optometrist 
will  be  divided  into  two  great  areas.  The  first 
will  be  that  of  your  technical  and  profession- 
al competence  and  ability  .  .  The  second  area 
is  that  part  of  life  in  which  you  will  be  re- 
quired to  think  and  form  principles  .  .  .  Your 
technical  ability  is  not  the  measure  of  your 
value  in  society.  Measure  yourself  by  the  prin- 
ciples to  which  you  are  pledged  and  pour  out 
your  strength  that  such  principles  prevail  in 
your  every  activity  as  a  citizen  of  your  com- 
munity." 

Dr.  Frederick  E.  Farnum,  Chairman  of  the 
Faculty  Committee  on  Awards,  then  present- 
ed the  following  special  awards: 

The  Valedictory  Award,  presented  by  the 
faculty  to  that  member  of  the  graduating  class 
who  has  attained  the  highest  scholastic  aver- 
age for  the  four-year  course:  Norman  I.  Ruby. 

The  Lester  J.  Epstein  Memorial  Award, 
presented  by  the  Alpha  Chapter  of  the  Pi 
Omicron  Sigma  Fraternity  for  scholastic  ex- 
cellence and  achievement  in  Theoretic  and 
Applied  Optometry:  Leon  Ginsberg. 

The  Joseph  J.  Scanlon  Memorial  Award, 
presented  by  the  Zeta  Chapter  of  the  Omega 
Epsilon  Phi  Fraternity  for  outstanding  qual- 
ities of  clinical  ability  and  scientific  aptitude, 
scholarship  and  service  to  the  school:  Don- 
ald  Nahigyan. 

The  commencement    exercises   were   then 

concluded  with  the  presentation  of  diplomas 

by  Dr.   Herman  L.   Klein,  President  of  the 

Board  of  Trustees  to  the  following  graduates: 

*     #     # 

Magna  Cum  Laude 

Leon  Ginsberg,  Waltham,  Mass. 

Melvin  Richmond,  Brighton,  Mass. 

Norman  Ruby,  Dorchester,  Mass. 

Leonard  Stein,  Brookline,  Mass. 
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Cum  Laude 
Russell  F.  Aldrich   jr.,  Fitchburg,  Mass. 
John  H.  Blaxland  jr.,  Roxbury,  Mass. 
John  M.  Brinkerhoii,  Wooster,  Ohio 
Louis  A.  Cutler,  Arlington,  Mass. 
Edward  F.  Duffy  Jr.,  Medford,  Mass. 
Arthur  N.  Eleftherio,  Fitchburg,  Mass. 
William  J.  Farland  Jr.,  Whitinsville,  Mass. 
Charles  F.  Gallaway,  Newton,  Mass. 
Norman  Jablow,  Cambridge,  Mass. 
Richard  Jellerson,  Sanford,  Maine 
Stanley  Klar,  Springfield,  Mass. 
Alexander  C.  MacLean  Jr.. 

Fitchburo-,  Mass. 
Arnold  Mandel,  Brooklyn,  New  York 
Donald  Nahigyan,  Greenwood,   Mass. 
Jerome  Rogoff,  Akron,  Ohio 
Richard  M.  Snow,  Rockland,  Maine 
William  Solomos,  Lynn,  Mass. 
Henry  B.  Wilson,  Braintree,  Mass. 

Ruth  Yuzenas,  Cambridge,  Mass. 

#     #      # 

Jacob  Abugov,  Allston,  Mass. 
George  Baden,  Chelsea,  Mass. 
Mitchell  Bacdicr'an.  Worcester.  Mass. 
Donald  Barnes,  New  Bedford,  Mass. 
Joseph  Barresi,  Presque  Isle,  Maine 
Robert  Brownsword,  Allston,  Mass. 
James  Byron,  Dorchester,  Mass. 
Salvatore  Cesaro,  Providence,  R.  I. 
Abraham  Cohen,  Newburyport,  Mass. 
Dorothy  Czechowski,  Webster,  Mass. 
Walter  E.   Donahue,  Brighton,   Mass. 
Herbert  Emple,  Bangor,  Maine 
Robert  P.  Gabriel,  Maiden,  Mass. 
Edward  V;  Gavin  Jr.,  Providence,  R.  I. 
William  Gilman,  Winthrop,  Mass. 
Arthur  Greenberg,  Boston,  Mass. 
Donald  Grigutis,  New  Britain,  Conn. 
Joseph  Herman,  Hartford,  Conn. 
Edward  F.   Holman  Jr.,  Scituate,  Mass. 
Richard  F.  Holmes,  Allston,  Mass. 
Albert  King,  Brockton,  Mass. 
Alvin  E.  Kotler,  Roxbury,  Mass. 
Bertram  Krassin,  Brighton,  Mass. 
John  Leary,  Marblehead,  Mass. 
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fyiosn  the  Quelt  £<&Uosi  *  ,  ,  , 

Prepared  as  an  editorial  for  the  Journal  of 
the  Indiana  Optometric  Association  and  sub- 
mitted -to  the  "Scope"  for  joint  publication 
on  June  15th,  1949.  The  editorial  Staff  of 
"The  Scope"  feels  this  article  so  vital  to  every 
undergraduate  and  graduate  preparing  to 
open  up  his  own  offices,  that  it  is  relinquish- 
ing its  monthly  editorial  column  to  have 
space  to  publish  this  article  by  Dr.  Irvin  M. 
Borish. 

STARTING  A  PROFESSIONAL 
PRACTICE 

As  we  note  that  some  thirty-six  candidates 
have  secured  licensure  in  the  state  of  Indiana, 
and  as  we  realize  that  one  school  alone  has 
just  graduated  twenty-seven  more  candidates, 
we  find  ourselves  wondering  just  what  is  go- 
ing to  happen  to  these  new  entrants  and  to 
the  profession,  for  obviously,  what  happens 
to  them  will  ultimately  shape  the  course  of 
the  field  as  a  whole. 


The  new  licentiate,  now  that  the  matter  of 
his  basic  schooling  and  the  barrier  of  the 
state  board  examination  is  behind  him,  is  ob- 
sessed essentially  with  one  major  problem  — 
where  can  he  locate  so  that  he  can  most  read- 
ily secure  economic  stability.  Most  of  the  new 
men  leave  school  with  little  financial  reserve; 
in  some  instances,  their  wives  helped  put 
them  through  school,  but  to  have  their  wives 
continue  to  work  is  poor  public  relations  in 
any  moderate  community.  Many  will  go  into 
debt  merely  to  secure  the  necessary  equip- 
ment. 

The  association  will  help  some  find  loca- 
tions. In  some  instances,  an  opening  in  an  es- 
tablished practice  already  awaits  them;  some 
have  fathers  or  others  who  provide  a  ready 
location;  some  can  afford  to  purchase  partner- 
ships or  associateships.  But  the  great  majority 
find  themselves  facing  the  following  issues: 
they  have  little  ready  money;  they  cannot 
usually  return  to  the  town  of  their  nativity 
because  it  either  is  adequately  staffed  or  in- 
adequate in  prospects;  they  prefer  and  even 
desire  to  practice  professionally  even  though 
they  are  aware  that  such  a  course  extends  the 
starvation  period. 

The  first  obstacle  is  usually  overcome  by 
virtue  of  the  cooperative  extensions  of  credit 
for  equipment  which  most  optical  companies 
will  grant  the  beginner.  The  second  is  par- 
tially alleviated  by  the  action  of  the  state  as- 
sociation, and  by  the  supply  laboratories 
whose  representatives  frequently  note  avail- 
able locations.  In  addition,  the  average  novi- 
tiate has  learned  to  travel  about  the  state  and 
observe  and  study  various  communities  per- 
sonally, to  talk  to  the  respective  Chambers  of 
Commerce,  and  to  study  the  Funk  &  Wagnall 
Business  Atlas.  But  assuming  that  the  candi- 
date eventually  determines  upon  one  of  sev- 
eral prospective  locations,  the  problem  still 
remains  in  relation  to  the  adequacy  of  his 
choice.  Too  many  young  men  have  told  the 
editor  that  the  advice  received  in  school  was 
that  of  locating  a  place  in  which  a  need  exis- 
ted, and  the  rest  would  take  care  of  itself. 


PAGE  FIVE 


This  is  completely  in  ignorance  of  the  rela- 
tionship of  the  supply  with  the  demand,  that 
is,  that  a  need  may  exist  but  the  candidate  be 
the  improper  source  to  contend  with  that  de- 
mand. 

This  is  particularly  true  if  the  third  essen- 
tial, that  of  professional  practice,  is  to  be  rea- 
sonably observed.  For  the  commercial  prac- 
tice depends  upon  neither  the  personality  of 
die  practitioner  nor  his  technical  skill,  but 
merely  upon  the  availability  and  competitive 
favor  of  the  practice. 

The  candidate  who  would  establish  a  pro- 
fessional practice  in  a  totally  alien  communi- 
ty, automatically  handicaps  himself  by  relin- 
quishing the  favorable  aspects  of  commercial 
practice.  He  limits  his  advertising  to  intro- 
ductory announcements,  conservatively  pre- 
sented. He  chooses  a  location  which  is  less 
accessible  to  ordinary  traffic  than  a  commer- 
cial enterprise  would  be,  and  relinquishes  the 
value  of  repetition  of  his  name  and  premises 
upon  the  passing  public.  He  uses  no  induce- 
ments of  the  usual  business  routine  to  induce 
new  patronage.  Consequently,  whether  the 
practitioner  succee is  or  not  depends  upon  the 
factors  of  his  personality  and  his  skill.  Here 
his  success  must  be  differentiated  into  two 
types:  the  ultimate  long  range  success,  and  the 
quickly  established  success.  The  first  depends 
basically  upon  his  technical  proficiency  and 
can  be  achieved  to  a  greater  or  lesser  degree 
in  any  community  if  the  practitioner  waits 
long  enough.  However,  the  problem  facing 
the  new  entrant  is  not  that  of  lon°'  ransre  sue- 
cess,  for  which  we  may  assume  his  chances 
are  equal  relatively  with  any  of  his  classmates, 
but  that  of  achieving  stability  as  quickly  as 
possible.  For  few  men  have  the  financial  re- 
sources to  wait  for  the  longer  ran°e  accom- 

O  O 

plishment.  The  practitioner  must  meanwhile 
eat;  he  must  or  should  utilize  those  years  for 
the  establishment  of  family  and  community 
life;  and  even  the  patient  supply  houses  can 
only  carry  him   for  so  long. 

The  achievement  of  financial  stability  with- 
in a  reasonable  length  of  time  depends  far 
more    upon    personality    factors    than    upon 


technical  skill,  and  it  is  obvious  to  many  that 
certain  candidates  entering  the  field  are 
slated  for  readier  or  quicker  economic  suc- 
cess than  are  others,  even  with  no  knowl- 
edge of  their  comparative  scholastic  standing. 

However,  frequently,  personality  is  consid- 
ered only  in  the  sense  of  "positive"  or  "nega- 
tive," meaning  that  one  person  seems  to  make 
himself  readily  accepted  while  another  seems 
to  stand  off  and  to  himself.  (We  do  not  con- 
sider the  truly  negative  personality,  which  suc- 
ceeds in  making  everyone  dislike  him  imme- 
diately.) Actually,  of  course,  we  mean  that 
some  people  have  the  ability  to  make  friends 
readily  and  easily  while  others  who  may  even- 
tually be  even  better  liked,  lack  the  ability  to 
mix  easily,  to  become  acquainted  readily,  and 
to  join  with  their  fellows.  This  distinction  has 
been  associated  with  the  concepts  of  extrover- 
sion or  introversion,  which  is  only  a  very  am- 
ateurish way  of  stating  the  situation.  But  since 
most  of  the  public  has  some  common  seman- 
tic conception  of  the  two  terms,  we  shall  em- 
ploy them  in  this  discussion. 

All  of  us  have  observed  the  individual  who 
seems  "never  to  have  met  a  stranger  in  his 
life."  He  engages  the  waitress  in  chaffing  con- 
versation, he  has  some  words  with  the  corner 
policeman,  he  finds  a  conversational  compan- 
ion on  trains  and  in  waiting  rooms.  In  con- 
trast, we  have  the  opposite  personality  who 
rarely  speaks  unless  first  spoken  to,  who  can 
never  find  words  beyond  the  first  cursory  re- 
marks about  the  weather,  and  who  may  lunch 
for  months  in  the  same  restaurant  without 
ever  knowing  the  proprietor  by  sight. 

While  most  of  us  are  a  gradation  between 
the  two,  usually  we  lean  predominantly  in 
one  or  the  other  direction.  Which  Ave  do,  we 
must  best  analyze  for  ourselves,  and  if  we  will 
be  honest  with  ourselves,  and  recall  past  ex- 
periences, we  can  readily  classify  our  inclina- 
tion. Frequently,  with  confidence  and  ex- 
perience, we  modify  our  original  inclination 
so  that  ultimately  we  reach  a  point  closer 
to  the  other   extreme. 

The  application  that  this  self  analysis  has 
to  locating  in  practice  is  a  very  obvious  one. 
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Whatever  the  need  may  be  in  a  given  commu- 
nity, the  immediate  success  which  the  neo- 
phyte may  anticipate  in  that  community  will 
bear,  if  the  observations  of  many  experienced 
practitioners  can  be  used  as  a  criterion,  a  di- 
rect relationship  to  the  type  of  individual 
which  the  man  attempting  to  fulfill  that  need 
is,  and  the  size  of  the  community,  assuming 
that  the  practitioner  will  engage  in  a  purely 
professional  practice. 

In  any  community  of  any  size,  a  number  of 
established  practitioners  who  are  already 
known  and  accepted  will  exist.  These  men 
will  know  most  of  the  individuals  of  influence 
and  concern  in  the  area.  They  will  be  ac- 
quainted with  a  large  proportion  of  the  pop- 
ulation, relatively  speaking.  They  will  have 
all  the  advantages  of  years  of  connections  and 
mutual  experiences.  Usually  a  sufficient  num- 
ber of  them  will  be  present  so  that  any  pa- 
tient dissatisfied  with  any  single  one  of  them 
will  still  have  a  choice  among  several  others, 
all  of  whom  are  better  known  and  will  be 
recommended  by  more  other  patients,   than 


the  beginner  can  hope  to  have.  The  beginner 
must  await  the  very  slow  expansion  of  his 
reputation  and  virtues  among  the  population, 
or  the  occasional  patient  who  has  tried  all 
the  rest,  or  has  known  enough  failures  of  all 
the  rest  to  lead  him  to  try  the  new  man. 

Under  such  circumstances,  the  speed  with 
which  the  new  practitioner's  name,  back- 
ground and  personality  factors  are  spread 
among  the  community  is  exceedingly  perti- 
nent. In  a  community  of  any  size,  even  under 
the  best  of  circumstances,  only  a  part  of  the 
population  will  ever  even  hear  of  the  prac- 
titioner's existence.  The  passage  of  strange 
faces  upon  the  street  is  no  novelty,  and  the 
inclusion  of  an  additional  strange  face,  the 
practitioner's,  among  so  many  others  will 
scarcely  be  noticed  by  the  public  at  large. 
To  succeed  in  such  circumstances  requires 
the  type  of  personality  that  can  make  ac- 
quaintances quickly  and  readily,  that  can  en- 
ter into  clubs  and  associations  effortlessly,  and 
that  can  leave  the  impi-ess  of  his  passing  easily. 
The  shy.  or  quiet,  or  retiring  individual  can 
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spend  many  years  in  such  a  community  and 
know  less  and  fewer  people  than  a  new  en- 
trant of  the  more  exuberant  type. 

On  the  other  hand,  the  small  community 
is  usually  characterized  by  both  a  greater  com- 
munity pride  and  a  natural  interest  in  the 
welfare  of  the  citizens  comprising  it.  Most 
people  know  each  other,  and  a  strange  face 
is  quickly  and  readily  observed.  In  addition, 
a  more  natural  curiosity  exists  about  the  en- 
terprises and  objectives  of  visitors  and  stran- 
gers. It  may  be  stated  that  more  people  in 
a  smaller  community  will  know  (and  remem- 
ber) the  existence  of  a  new  practitioner  in 
such  a  community  within  a  few  days  than 
will  know  (and  remember,  particularly)  the 
existence  of  a  new  practitioner  in  a  fairly 
large  community  in  months  or  even  years. 

The  "introvert"  who  has  difficulty  in  be- 
coming acquainted  and  who  is  diffident  about 
volunteering  his  existence  and  purpose 
among  strangers,  need  have  no  qualms  about 
selecting  such  a  small  community.  It  will  not 
be  necessary  for  him  to  steel  himself  to  meth- 


ods of  propoganda— the  population  will  ask 
him  directly  about  himself.  He  will  find  many 
channels  and  opportunities  open  which  would 
otherwise  be  closed,  in  addition  to  usually 
enjoying  absence  of  both  commercial  stigma 
and  medical  competition,  and  the  advantages 
of  immediate  professional  status  and  coopera- 
tion. 

Your  editor  believes  that  a  community  of 
about  fifteen  thousand  or  less  offers  the  best 
opportunity  for  such  men,  and  that  most  rec- 
ords of  sincere  optometrists  who  turned  com- 
mercial despite  best  intentions  due  to  eco- 
nomic pressure  was  in  the  failure  of  the 
optometrist  to  correctly  analyze  his  own  per- 
sonality in  regard  to  his  location,  and  to  fre- 
quently prefer  remaining  in  the  large  city  for 
which  he  was  misfit  at  the  cost  of  undermin- 
ing the  profession  rather  than  to  adapt  him- 
self to  the  smaller  communities  which  would 
have  made  him  readily  at  home,  and  in  which 
he  probably  would  have  found  existence,  in 
view  of  his  own  personality,  more  enjoyable, 
anyway.  -IRVIN    M.    BORISH 


A  careful  eye  examination  is  deserving  of  accurate  inter- 
pretation in  Rx  grinding. 

Wilson  &  Halford  have  co-ordinated  refraction  and  grind- 
ing in  a  superior  way  for  more  than  twenty  years. 


Wilson  &  Halford  Optical  Co. 

387  WASHINGTON  STREET 
BOSTON  8,  MASS. 
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Vacation  is  over!  Yep,  our  mid-summer  es- 
cape from  the  trials  of  tritanopia  and  the  cares 
of  convergence  is  ended.  The  tanned,  ener- 
getic, and  cheerful  individuals  who  so  buoy- 
antly streamed  into  M.S.O.  Monday  morning. 
July  25th,  are  all  gone.  In  their  places  are  a 
different  breed  of  men.  Instead  of  energy  they 
exude,  or  perhaps  leak  is  more  descriptive, 
listlessness.  The  larger  part  of  the  class,  ex- 
cept those  members  seated  under  the  skylight, 
is  once  again  exhibiting  schoolroom  pallor. 
However,  some  joy  is  still  left  us.  Every  hour 
on  the  hour,  a  certain  gentleman  from  a  cer- 
tain city  in  Rhode  Island  (whose  name  shall 
providentially  be  forgotten)  sets  up  the  cry 
"throw'm  out!"  At  these  times  the  sentiment 
of  the  class  is  most  aptly  expressed  by  the 
representative  from  Arkansas  who  said,  "I 
ain't  had  so  much  fun  since  my  brother  went 
for  a  walk  and  the  hogs  ate  him." 

Ah!  Sing  out  the  news!  Miss  Chan  Pong 
is  no  longer  a  spinster.  For  those  irreverent 
souls  who  still  persist  in  calling  her  "Ping" 
Pong,  remember,  the  name  is  Mrs.  Ah  Sing. 
Congratulations,  Joy,  may  your  marriage  live 
up  to  the  promise  of  your  name. 

Speaking  of  the  newly-married,  Joy  isn't 
the  only  newly-wed  in  the  class.  Among  those 
whose  status  has  changed  are  the  following 
June  and  July  brides:  Cote,  Dinin,  O'Dell, 
Campbell,  Pollack  and  Rice.  Congratulations 
and  lots  of  luck,  fellows.  However,  we've  been 
hearing  rumors  that  the  consumption  of  late- 
slips  has  recently  increased  in  a  remarkable 
manner.  We  wonder  if  there  could  be  any 
connection  between ,  oh,  but  that's  im- 
possible. 

Gosh,  what  excitement!  We're  on  the  verge 
of  starting  our  clinical  work  in  earnest,  and 
such  being  the  case,  interne  outfits  are  the 
order  of  the  day.  Everyone  has  been  scurry- 
ing about  trying  to  pick  up  the  nicest  clin- 
ical clothing  for  the  least  amount  of  cash.  As 
a  result,  the  uniforms  sported  by  us  will  prob- 
ably range  from  those  worn  by  the  New  York 


by  David  Koplowitz 

City  Department  of  Sanitation  to  what  the 
man  of  distinction  at  Howard  Johnson's  wears 
when  he  serves  us  ice  cream.  We,  of  course, 
got  our  uniform  through  proper  and  legiti- 
mate channels.  However,  there  is  one  thing 
worrying  us.  That  scissors  and  comb  persists 
in  dropping  out  of  the  pocket  whenever  we 
bend  over.  'Could  be  dangerous,  you  know? 

The  baseball  fever  gripping  the  class  seems 
to  be  on  the  rise.  The  pennant  races  are  real- 
ly on  now,  and  during  every  break  between 
classes,  the  fans  of  the  Red  Sox  are  busily 
explaining  why  the  decrepit  Yankees  haven't 
pot  a  chance,  while  the  Yankee  fans  are  theo- 
rizino-  that  the  American  League  is  ashamed 
that  it  gave  so  little  to  charity  last  year,  and 
is  therefore  making  up  for  it  this  year.  The 
Dodger  fans  can  be  easily  recognized  by  their 
anguished  looks  and  haunted  eyes  as  they  be- 
moan the  slump  their  team  is  in.  As  for  the 
Braves,  well,  they  beat  the  Dodgers  three 
games  straight,  didn't  they?  Nevertheless,  the 
madness  will  keep  mounting,  until  the  climax 
is  reached,  the  World  Series.  Then,  men  who 
were  apparently  sane  formerly,  will  be  found 
chewing;  their  nails  down  to  their  elbow,  as 
their  team  fights  it  out  with  the  enemy.  If 
only  everyone  could  win! 

Well,  here  we  are  almost  seniors.  Every  day 
seems  long  in  itself,  but  somehow  the  months 
speed  by.  It  won't  be  long  now,  as  the  feller 
said.  Why,  soon  we'll  have  to  begin  studying 
for  State  Board  exams,  or  else,  as  a  gentleman 
of  our  acquaintance  has  often  told  us,  "you 
will  see  later ."  Need  we  say  more? 


O.  E.  PHS  (Continued) 
extends  a  warm  welcome  to  M.  S.  O.  Good 
grades  and  good  luck  to  all  of  you  now  and 
always.  Remember  all  of  you  are  invited  to 
our  Fall  Smoker  (watch  for  further  an- 
nouncements on  this)  and  should  you  require 
our  assistance  in  any  way,  we  will  extend  our 
helping  hand  to  you.  Let's  get  to  know  one 
another  better!! 
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By  Milt  Gallin 

Well  we're  back  at  the  old  grind  again! 
Vacations  are  somehow  always  too  short.  Still 
it  was  good  to  see  old  familiar  faces  again, 
exchange  greetings  and  pump  each  other  full 
of  our  vacation  doings. 

These  preliminaries  dispensed  with,  Zeta 
Chapter  has  taken  advantage  of  the  early  start 
and  already  elected  committee  chairmen  for 
the  coming  year,  so  that  the  program  will 
have  already  begun  by  the  time  the  sopho- 
mores and  freshmen  return  to  classes.  Elected 
to  these  responsible  positions  were  Stuart  Ber- 
ger  as  chairman  of  the  pledge  committee, 
Paul  Barthel  the  same  for  athletics  and  yours 
truly  taking  care  of  socials  and  entertainment. 

Definite  plans  for  the  coming  year  have  al- 
ready been  made.  These  include  the  raffle  of 
a  3-way  portable  radio  (with  built-in  ence- 
phelomalacia— you  should  excuse  the  expres- 
sion!) as  well  as  the  annual  Freshman  Smoker. 
As  in  the  past,  the  smoker  will  be  held  at 
the  Hotel  Gardner  on  Thursday  night,  Octo- 
ber 20  with  the  exact  time  to  be  announced 
yet. 

With  an  eye  for  the  coming  winter  evening 
meetings,  contacts  are  now  being  made  with 
local  optometrists  and  optical  companies  to 
arrange  for  both  lectures  and  films  on  cur- 
rent optometric  progress.  Watch  for  an- 
nouncements on  these  and  don't  miss  them! 

If  you  think  the  weather  has  been  hot  late- 
ly, you  should  have  been  a  spectator  at  the 
recent  inter-fraternity  soft-ball  game,  where 
amidst  cries  and  yells  of  "Kill  the  Umpire!" 
"Throw  the  blind  bat  out!?x!"  "Take  him 
down  to  the  clinic  for  a  refraction",  the  O.  E. 
Phites  definitely  trounced  the  other  Greek 
letter  fraternity  (its  name  has  slipped  my 
mind  temporarily)  and  are  the  only  unbeaten 
fraternity  on  the  campus.  This  game  was  the 
first  of  a  series  of  a  wide-open,  hot,  feuding 
series,  so  everybody  still  has  a  chance  to  wit- 
ness them  during  the  coming  weeks  when  the 
other  frat  will  try  to  avenge  their  defeats. 

To  you  incoming  freshmen,  Zeta  Chapter 
(Please  turn  to  preceding  page) 


Pi  Omi&iQft  £kj,ma 

by  Gerald  S.  Feldman 

On  behalf  of  Pi  Omicron  Sigma  Fraternity 
past,  present  and  future  members,  we  would 
like  to  welcome  the  members  of  the  class  of 
'53  and  the  additions  to  the  class  of  '52.  Our 
hallowed,  and  hollowed,  walls  will  once  again 
resound  to  more  than  200  husky  male  and 
even  huskier  female  voices.  The  corridors 
will  once  more  appear  like  side  streets  in  a 
London  fog  (not  W.  F.  Fogg,  T.  G.)  from 
the  150  or  more  cigarettes  that  will  burn  up 
every  hour  on  or  about  the  hour. 

Taking  advantage  of  the  extra  time  allotted 
to  the  juniors,  the  fraternity  has  already  had 
three  meetings  (as  of  this  writing),  one  affair 
and  several  outside  committee  meetings.  The 
object  of  this  intense  work  in  this  sweltering 
heat,  which  none  of  us  can  bear,  has  been  to 
get  the  fraternity  rolling  so  that  by  September 
23rd,  when  the  school  year  really  starts,  we 
will  be  in  full  gear  and  able  to  offer  a  full 
year's  program  to  the  membership  and  pledg- 
ees. 

This  is  what  we  have  accomplished  so  far: 
The  Constitutional  Committee,  consisting  of 
Gerald  S.  Davis,  Abe  Gottesman,  Dave  Kop- 
lowitz,  Ralph  Mann,  Arnie  Spear  and  Egon 
Werthamer,  chairman,  has  worked  far  into 
the  night  to  draw  up  a  new  and  workable  con- 
stitution. We  have  been  informed  by  "Jeffer- 
son" Werthamer,  "Washington"  Gottesman 
and  "Madison"  Koplowitz  that  the  Constitu- 
tion will  be  ready  to  be  put  to  a  vote  at  the 
first  meeting  after  September  23rd.  It  is  really 
time  to  draw  up  a  new  one,  since  the  times 
after  all  have  changed  a  little. 

We  have  also  drawn  up  a  tentative  sched- 
ule, which  tentatively  includes:  a  Freshman 
Smoker,  to  be  held  sometime  in  October; 
Spot-lite  Night;  the  Eye-Ball  in  November; 
the  Poverty  Party  on  Halloween's  day;  a  Win- 
ter party  in  January;  a  Valentine's  dance  in 
February;  a  Theatre  Party  in  February;  a  Stag 
Party  in  April;  a  Schmoo's  dance  in  April;  a 
Farewell-to-Seniors  dinner-dance  in  May  and 
weekly  meetings  and  lectures  interspersed 
throughout  the  year. 
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Rimless  Eyewear 
with  Greater 
Patient  Appeal 


Offer  your  patients  something  different  in 
modern  eyewear.  Balgrip  Tension  Mount, 
neat  and  trim  in  appearance,  is  the  mounting 
most  easily  adaptable  to  all  modern  lens  shapes. 
Lenses  held  in  tension — the  new  structural 
principle  of  Balgrip — enables  you  to  replace 
lenses  easily,  quickly  .  .  .  give  faster  service 
to  your  patients. 


COLONIAL  OPTICAL  COMPANY 


BAUSCH    &    LOMB 


Taking  up  most  of  our  immediate  atten- 
tion is  the  Committee  on  Lectures,  consisting 
of  Hans  Wolff,  Ben  Kislin  and  Carl  Cooper- 
stein,  who  are  lining  up  a  lecture  program  for 
the  year.  Most  of  the  fraternity  is  working 
on  the  annual  Freshman  Smoker  and  we  hope 
to  make  this  one,  the  37th,  the  best  ever  and 
at  the  same  time  convince  the  student  body 
to  really  get  to  know  the  members  of  P.  O.  S. 
fraternity  and  then,  we  are  sure,  join  it.  More 
details  will  be  forthcoming  and  probably  plas- 
tered all  over  the  place. 

We  want  to  extend  our  congratulations  to 
alumni,  Norman  Ruby  and  Leon  Ginsburg, 
past  chancellor  and  vice  chancellor,  for  cop- 
ping two  out  of  the  three  awards  at  the  last 
graduation.  Our  best  wishes  also  to  all  those 
alumni  members  who  passed  those  dreaded 
state  boards  over  the  summer. 

We  also  had  a  baseball  game  with  another 
unmentionable  frat  in  the  school  and  all  we 
can  say  is,  "We  wuz  robbed!"  Just  wait  'til 
next  year.  See  you  next  month  with  lots  more 
news  about  the  doings  of  the  oldest  optomet- 
ric  fraternity  in  the  country. 


GRADUATION    {Continued) 

Charles  E.  Levis  Jr.,  Belmont,  Mass. 
Eugene  Longo,  Lawrence,  Mass. 
John  J.  Meagher  Jr.,  Medford,  Mass. 
Sanford  Monsein,  Maiden,  Mass. 
Robert  P.  Moritz,  Boston,  Mass. 
Paul  Parent,  Warwick,  R.  I. 
Edmund  Plonowski,   Lawrence,  Mass. 
Haskell  Rapoport,  Dorchester,  Mass. 
Norman  F.  Riley,  New  Bedford,  Mass. 
Joseph  M.  Rockett  Jr.,  Fall  River,  Mass. 
Samuel  Rubin,  Jamaica  Plain,  Mass. 
Martin  Saltz,  Boston,  Mass. 
Robert  E.  Seidel,   Portland,   Maine 
Santina  Sinoarella,  Dorchester,  Mass. 
Irving  Small,  Rockland,  Maine 
Chester   F.   Smith,   Wakefield,   Mass. 
Malcolm  Stewart,    Milo,   Maine 
Edward  S.  Sullivan  Jr.,  Ipswich,  Mass. 
George  E.  Sullivan,  Holyoke,  Mass. 
Kenneth  Torbert,  Fitchburs;,  Mass. 
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Here  are  your 
trifocal  patients,  Doctor- 


here, 

IN  YOUR 
APPOINTMENT  BOOK 


here,     and  here 


IN  YOUR 
WAITING  ROOM 


IN  YOUR 
EXAMINATION  CHAIR 


People  who  need  trifocals,  people  not  enjoying  complete  visual  com- 
fort, are  not  a  special  kind  of  people.  There  are  undoubtedly  many 
of  them  among  your  present  patients.  They're  the  presbyopes  whose 
reading  adds  you  have  found  to  be  1 .  75  D.  or  greater. 
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THE     UNIVIS     LENS     COMPANY  •   DAYTON     1,     OHIO 
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